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MAILER:

Brookfield Residential - Magnolia

OBJECTIVE:
 
Brookfield Residential - Magnolia faced the challenge 
of increasing new home sales to first-time buyers and 
current renters.

SOLUTION:

Brookfield Residential - Magnolia was building a new 
single-family home community in Arcadia, California and 
wanted to promote the community to first time home 
buyers. eTargetMedia planned a strategic email marketing 
campaign that was designed to generate more direct 
leads and improve engagement with prospective home 
buyers. eTargetMedia selected First Time Home Buyers 
and Current Renters with HHI $200k+ per year and the 
campaign focused on lead capture, segmentation, and 
ongoing education to move prospects toward scheduling 
a tour or getting pre-qualified to purchase. The campaign 
was geo-targeted to select California cities, including 
Pasadena, South Pasadena, Monrovia, Altadena, 
Highland Park, and Monterey Park. The creative featured 
an intro to the community, information about their sales 
release for a new phase and a call to action to get pre-
qualified or visit the property for a tour.

OUTCOME:

The email marketing campaign delivered strong open and 
click through rates, increased engagement, nurtured more 
qualified buyers, and ultimately helped to close more 
home sales.
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