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Lennar

OBJECTIVE:
 
Lennar faced the challenge of increasing home sales and 
promoting their move-in ready homes to Colorado Springs 
real estate brokers. 

SOLUTION:

Lennar wanted to reach potential new real estate brokers 
who currently had clients looking for move-in ready 
homes in Colorado Springs. Lennar was offering very 
competitive broker commissions and limited-time savings 
for home buyers so they needed to reach real estate 
brokers quickly while the special rates were still available. 
eTargetMedia planned and executed a strategic email 
marketing campaign that targeted Realtors and Real 
Estate Professionals in Colorado Springs, Colorado. 
This audience was selected because these brokers are 
motivated to sell and would be very interested in joining 
Lennar’s real estate broker program as Lennar is one of 
the leading home sellers in the area. The email promotion 
offered Realtors 3% to 4% commission on new homes 
closed by year-end 2026 and the email also detailed 
a limited-time 3.99% fixed-rate buyer offer requiring 
financing through Lennar Mortgage. The creative included 
multiple CTAs including join the interest list, view available 
homes, and contact us. 

OUTCOME:

The email campaign saw excellent results with high 
open rates, strong click through rates and a high broker 
enrollment rate. 
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